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Dear reader

The year 2016 ends soon, the holiday season is soon upon us and most of us 
will again collapse happily into a beach chair on the coast or into a tent in the 
bush for a few weeks to recharge the batteries to be fit again for the challenges 
of the upcoming new year.

And what a year 2016 was – it has been a demanding year for any company as 
the barrage of not so good economic news from the national frontline were 
forcing these companies to review or optimize their strategies in all areas of 
their business. The volatile exchange rates and the turbulent developments in 
South African politics have put further challenges on every South African’s and 
South African companies’ plates. AWM360 has been in touch again with all our 
valued clients and many prospects with whom we had numerous fruitful discus-
sions around the potential of our dormakaba solutions in the fields of Work-
force Management, Access and Shop Floor Data collection.

We would like to thank all our longstanding clients as well as our new clients 
for your trust into AWM360’s ability to be your partner of choice and our dor-
makaba solutions being the right fit for your businesses. We look forward to 
working with you again in 2017.
We wish you and your families an enjoyable holiday season and a great start 
into the new year 2017.

Let’s B-inspired – Let’s relax!

Enjoy the read.

Guenter Nerlich
Managing Director
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In a tough economy, spend money to save money

South Africa’s economy under intense pressure and the 
fallout of socio-political uncertainty impacting significant-
ly on investment, the business climate is volatile to say the 
least. However, while most companies are holding back 
on spending and are looking to save, the reality is that it is 
a mistake to overlook the critical importance of workforce 
management solutions to optimise processes and opti-
mise businesses in tougher times in particular.

This is the view of Guenter Nerlich, MD of AWM360 Data 
Systems, the leading provider of Human Capital Manage-
ment (HCM) focused workforce management solutions.

Nerlich agrees with the broader market sentiment that the 
economy reflects stagnant to no growth (0%) and this is 
has put a block on investment. He also agrees that many 
international businesses are reluctant to invest further ‘on 
home soil’ and are looking to rather extend their opera-
tions and businesses abroad.

The air of apprehension that has engulfed most sectors is 
beginning to smother industry, strengthened by political 
infighting, discourse and disharmony between key stake-
holders including Finance Minister Pravin Gordhan and 
President Jacob Zuma.

There is also growing concern over the country’s ability 
to avoid an official financial downgrade by global rating 
agencies.

So as complex as the situation may be and as serious, the 
reality facing businesses is that they cannot afford to hold 
back on investment in technology. 

“You must spend money first to save money,” says Nerlich. 
“A major part of the problem is that many companies are 
on a knife-edge – they feel trapped by the economic diffi-
culty and become immobile, which is very dangerous. The 
fact is that during times of difficulty and volatility, busi-
nesses must be proactive and not sit back… sitting on the 
proverbial fence is not an option,” Nerlich says.

Investment is the backbone of an economy and when 
there is restriction, there is contraction – it squeezes the 
life out of investors, according to AWM360 Data Systems 
and this is very worrying.

“Effectively South African companies are sitting on capital 
that would otherwise be spent on investment. What we 
are advocating is that businesses free up their capital and 
commit to investment in solutions that boost workflow 
and reinforce HR and systems and directly contribute to 
the bottom line earnings, that is an investment in the fu-
ture,” Nerlich continues.

He believes while South Africa’s labour force continues to 
feel the pinch of economic hardship and resources be-
come more scarce, the need for solutions that optimise 
work systems, help businesses handle data, analytics, 
cloud migration, the Internet of Things and digital trans-
formation, will only increase.

You must spend money first to 
save money
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dorma and kaba merge for centralised, robust security

In July 2016 access and security-focused businesses Dor-
ma, Germany and Kaba AG, Switzerland officially went live 
with their new merged operation by the name of dorma 
+ kaba, representing a new era in access control, security 
and workforce management.

dorma + kaba is now one of the top three manufacturers 
worldwide of products for access, EDC -the collection and 
processing of all safety- and time-relevant company data 
for measuring, visualising and optimising targets and risks 
of the company as well as security solutions.

This new chapter in the development and integration of 
bleeding-edge enterprise technology is enhanced by the 
role of leading local distributor AWM360 Data Systems 
(Pty) Ltd. (AWM360).

AWM360 is a Human Capital Management (HCM) focused 
workforce management solution provider and sole dis-
tributor of dorma + kaba workforce management and ac-
cess control hardware and software to the Southern Africa 
market.

The company offers services and solutions that integrate 
seamlessly across leading ERP technologies such as SAP 
and Microsoft but can as well stand-alone.

dorma and kaba merge - a new  
global player emerges
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This advanced technology has also allowed AfriSam to in-
tegrate data from existing Shared Service Centre Access 
Control System into SAP.

dorma + kaba believes that the merge will offer the mar-
ket more depth in quality product, the benefit of a com-
plimentary product line, and the combination of expertise 
from two respected industry leaders. “We offer products, 
solutions and services for secure access to buildings and 
rooms – now all from a single source. With more than 150 
years of experience, we stand for security, sustainability 
and reliability. And with this foundation we want to re-
main at your side as a skilled partner,” reads a statement 
from the company.

Guenter Nerlich, Managing Director of AWM360 Data 
Systems, says the company is excited about the value this 
alliance will bring to developing businesses in emerging 
markets.  “It really is a new era in workforce, EDC and oth-
er influential, game-changing technology supply, and we 
are at the edge of distribution.”

The dormakaba headquarters in Ruemlang, near Zurich, 
Switzerland (below)

AWM360 Data Systems is the certified partner for dormakaba electronic access and data solutions 
(WFM, Access, Shop Flor Data Collection)



Dorma and Kaba are now dormakaba

Dorma and Kaba are now dormakaba. Our merger un-
derscores our commitment to you, our customer. We of-
fer products, solutions and services for secure access to 
buildings and rooms – now all from a single source. With 
more than 150 years of experience, we stand for security, 
sustainability and reliability. And with this foundation we 
want to remain at your side as a skilled partner.

Dorma and Kaba – two powerful brands join forces

One of the keys to success in our dynamic market is a 
strong global brand. At the same time, this is an integral 
element for achieving one of our strategic goals: innova-
tion leadership in our business.

Both Dorma and Kaba have pursued a consistent umbrella 
brand strategy with which the two companies have be-
come two of the best-known and valuable brands in their 
core markets – beyond their own industry.

The two companies of Dorma and Kaba are united by a 
shared vision of developing innovative access solutions for 
the buildings of the future. Two high-performing brands 
linked by expertise in the area of smart and secure access 
solutions are now becoming a global unit: dorma+kaba.

Alongside the Dorma and Kaba brands, the dorma+kaba 
Group’s portfolio contains a number of other valuable 
brands for:

•	 Access Solutions: e.g. Farpointe Data, Madinoz, La 
Gard, Saflok   

•	 Key Systems: Silca, Ilco, Advanced Diagnostics
•	 Movable Walls: Modernfold, Dorma Hüppe

Dorma’s Automatic sliding doors ST FLEX and ST 
GREEN (above)

Dorma and Kaba become dor-
makaba - a smart step for 
smart access solutions
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Kaba’s Argus HSB - M03 - automated boarding pass 
control solution (above)

Kaba’s terminal 97 00 (left)

Kaba’s exos access man-
agement system (left)



Kaba Mobile Access Solutions delivers access directly 
to mobile phones

Kaba Mobile Access So-
lutions offers a state-of-
the-art technology to se-
curely issue, revoke and 
update digital credentials 
on mobile devices such 
as smartphones, tablets, 
smartwatches. Using best-
in-class Legic Connect 

cloud technology, these 
credentials can be used across Kaba’s line of RFID and BLE 
access control products to access hotel rooms, residential 
units, university accommodations and other protected fa-
cilities such as laboratories, server rooms, remote utilities 
and commercial buildings.

Key Features

• Hosted by Legic Connect (www.legic.com)
• Compatible with BLE (Bluetooth Low Energy) mobile 

devices (Android and iOS)
• Provides real-time access on demand using over-the-

air provisioning
• No software to install, maintain or manage. System 

operates as a service to Kaba customers
• Security; system uses full 256-bit bidirectional en-

cryption and key storage, which is one of the most 
secure in the world 

Partner with Kaba

• BLE upgrade kit available on lodging access products.
• Download the Kaba Mobile Access Systems brochure 

for more details (available in English)
•  Kaba Mobile App available for iOS on iTunes and An-

droid on Google Play store
• Conforms to international telecommunication specifi-

cation (Global Platform and AFSCM standards)
• World leading innovation, security and customer ex-

perience

The year ahead will be tough and demand IT agility

It may sound like a safe bet, but the truth is that no predic-
tion is ever full proof – however, ICT experts at AWM360 
are confident next year will feature an even tougher eco-
nomic environment in South Africa than has been the 
case this year. As hard as it is to fathom, the challenging 
times will continue and the advice from Human Capital 
Management and workforce management solution pro-
vider AWM360 (Pty) Ltd. Data Systems (AWM360) is for 
businesses to invest ahead of the upswing.

If there is one word that can be used to best describe what 
2017 will be like, it is ‘challenging’. In addition to funda-
mental socio-economic change that will be the order of 
the day, businesses must ‘continue to do more with less’ 
and adopt a streamlined approach to technology integra-
tion and application.

This is the view of Guenter Nerlich, Managing Director at 
AWM360, who says decision makers in business should 
not be surprised that national crisis and issues hovering 
over the highest office in the land, the president and rul-
ing party, will impact on the economy.

“Many people are asking when we will see a responsible 
democratic way forward… until this happens, businesses, 
like every individual, need to plan ahead as much as pos-
sible and be as prepared as they can be to withstand the 
pressures of change and adapt quickly,” says Nerlich.

From a technology point of view, AWM360 suggests next 
year will see the widespread convergence of workforce 
management and access control solutions with common 
ERP systems. 

Nerlich says dormakaba’s EACM (Enterprise Access Con-
trol Management) solution is the most obvious example 
of this trend, which continues to gain momentum in the 
market.

Kaba Mobile Access Solutions 
delivers access directly to your 
mobile phone

n e w s              edition december ‘16 | page 5

The crystal bowl says.......



Y’all better listen to this! - Soulman’s sound bite

Frank Sinatra - Christmas

Usually I bring to your attention rather some of the rock, blues and soul jewels 
that touched my earbuds - but when it comes to the festive season even the 
Soulman gets mellow! And what’s better than a dose of “ole blue eyes” for 
the festive season? The man, the ultimate voice, the most famous export from 
Hoboken, New Jersey - the father of all things vocal.

Some of the most classic Christmas songs presented as only this man can! 
Best enjoyed with a Vodka Martini garnished with an olive or a lemon twist...
and for the cool daddy-o’s in the house with a Montecristo Open Eagle on 
your stoep! Merry Christmas!

www.sinatra.com

Keep on rocking  y’all!

The Soulman 
Please visit us at www.awm360.co.za 

Imprint

AWM360 data system news

concept, content and design by
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© Copyright 2016 AWM360 
and Kaba®, all rights reserved.

please note

for the final releases of 
products and prices of new 
products please call AWM360

dates specified are expected 
pilot releases if not mentioned 
differently.

the information in this publication 
is subject to change without notice 
and does not represent a 
commitment on the part of 
AWM360 or Kaba in the future.

Kaba® , CardLink™, B-Web®
B-COMM®, B-Net® and Bedanet® 
are registered trademarks 
of Kaba.

SAP®, SAP NetWeaver® 
and SAP® ERP are registered 
trademarks of SAP AG.

Microsoft Dynamics™ is a 
registered trademark of 

Microsoft® Corporation.
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